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Mahat hi r - Mar ket i ng
MAHATHI R HI TS OQUT AT LAZY LOCAL MANUFACTURERS

By: M khail Raj Abdull ah

KAMPALA, Aug 19 (Bernama) -- Prime Mnister Datuk Seri Dr Mahathir
Mohamad has hit out at relatively "lazy" Ml aysi an manufacturers who took
the easy way out by |eaving the nmarketing of their products to others, thus
resulting in their goods being inported by foreign countries through third
parties.

"This is something that happens all the time, which is why we nust
learn to market our products ourselves,"” he said after |aunching the
Mal aysi an Busi ness Centre here Saturday.

"Qur people (Ml aysian manufacturers) are lazy, if they can they |et
others do the marketing, they just produce, where the goods go to they
don't care," he said.

In Africa, many Ml aysi an-nade goods are inported via Singapore or
Dubai .

The prime mnister, who is here to attend the G obal 2001 Smart
Partnership International Dial ogue, said nore people should realise that if
t hey undertook their own marketing, they stood to gain nore in terns of
profits.

Al so present at the launch of the centre was Datuk Seri Dr Siti Hasmah
Mohd Ali, the Ml aysian H gh Conm ssioner to Uganda, Ali Abdull ah,

m ni sters, government officials and private sector officials.

The centre i s managed by Mal aysi an Busi ness Centre (U Ltd (MBC), a
60: 40 joint venture between Masscorp Tradi ng Sdn Bhd and a Ml aysi an
busi nessman, Sekaran Vel | asany, who is its managi ng director.

MBC is the first overseas office of its kind belonging to Masscorp
Tradi ng, a subsidiary of Masscorp Bhd, which in turn is a consortium
| argely owned by Mal aysian corporate | eaders ainmed at boosting Sout h- South
trade and i nvestnent |inkages.

Dr Mahathir, who visited Yenmen prior to com ng to Uganda, said
Mal aysi an goods were readily acceptable in Yenmen and Uganda, but the
problem was that "they are not sold directly."

He cited how a centre for the distribution of Ml aysian goods was being
set up in Bahrain, which would be able to identify inporters and agents
"who could then market things for us."

For the Ugandan market, Mal aysi an manufacturers could undertake their
own marketing but it would be better to go through one organi sation such as
Masscorp since it has full (Ml aysian) government backing, he said.

Earlier, in his speech, he called on Ml aysi an busi nesses not just to
sell to Uganda and other African markets, but to try and help the | ocal
peopl e i nprove their incones by devel opi ng their businesses.

He said there should be a transfer of skills through training and
devel opnent of |ocal businesses as well as job creation.

"That is the way to go, we nmust not just cone in and nmake a | ot of
nmoney for ourselves and go out,"” said Dr Mhathir.

"We nust help the | ocal people inprove their incomes and this is
al ready happeni ng. \Wherever we go, such as in Nam bia, we have hel ped their
busi nesses to devel op,"” he said.

He cited how Malaysia in the early days gai ned substantially from
Japanese, Taiwanese, South Korean and American investnents which in turn
created nunmerous jobs and enriched Ml aysians and i nproved the country's
pur chasi ng power .

Wth greater prosperity, Ml aysia bought nore fromthese markets and



t he sane shoul d now be enul ated by Ml aysi an busi nessnen when they traded
or invested with | esser devel oped countries.

Rat her than being sel fish, Dr Mahathir said, Ml aysian busi nesses have
a duty to help people in devel oping countries by adhering to the principle
of "prosper thy neighbour"”, which has been adopted by Sout h- South
countri es.

"Don't just wait to sell, draw on your resources to invest in countries
i ke Uganda in areas such as light assenbly operations,"” he said.

They could over tinme help in skills training as well as in product
devel opnent which later could | ead to Ugandans being able to supply their
nei ghbouring countries with higher quality goods.

"W will not |ose because if Uganda becones richer, they will buy nore
fromus, it's awn-win formula," he said.

Asked whether Africa could be an alternative market for Malaysia's
traditional markets given the increasing conpetition from Chi nese products,
Dr Mahathir said there would be "conpetition wherever you go."

"We nust |earn howto conpete with them W should produce goods of the
hi ghest quality with good packagi ng and pronotions,"” he said.
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